
HOW WE CHECK CREDIT WORTHNESS OF

Understand the importance of how to determine the creditworthiness of your customer through these 4 proven steps on
a business's.

Creditworthiness is determined by several factors including your repayment history and credit score. Your
creditworthiness is what creditors look at before they approve any new credit to you. Lenders pay the credit
reporting agencies to access credit data on potential or existing customers in addition to using their own credit
scoring systems to grant approval for credit. Account experience Existing customers provide valuable
up-to-date data. Watching this value over time shows developing trends. So make sure you follow the tips
above to keep yourself in check. Many other businesses, like cell phone carriers and cable service provides,
consider your creditworthiness, too. A "yes" answer to any of these questions could place the borrower's
character in doubt. Information is available by visiting their offices in person for a company search or by
requesting the information by fax, post or online. The more creditworthy you are, the more creditors and
lenders are willing to approve your applications and give you a lower interest rate. It's unlikely a business will
list a contact that will say something negative, but if the company has trouble coming up with three or four
good references, it could be a red flag. The name sounds pretty self-explanatoryâ€”creditors are describing
how worthy you are of credit. Creditors can tell how well you've managed your previous credit obligations by
looking at your credit report , which is a record of the activity on your credit accounts. Doug pays more in
interest over time than Mary. A credit score is a three-digit number, often ranging between and  Important
Other creditors such as cell phone providers and cable and satellite providers use your creditworthiness before
taking you on as a customer. Improving or maintaining your creditworthiness is as simple as making your
payments on time. However, circumstances can change and when they do you want to learn about them as
quickly as possible. Minimize your new applications for credit, only applying for new items as you need to. In
addition, you can dispute inaccurate information with the company reporting the error. If the ratio is
increasing, the business could be at risk from taking on too much debt. However, if you are "turning" your
inventories every month, your financiers should be very happy. If you are making a large, important sale you
may want to buy reports from more than one company to help ensure you have a more complete financial
picture of your prospective client. How to Improve Your Creditworthiness There are several ways you can
improve your credit score to establish creditworthiness. The more creditworthy you are, the better it is for you
in the long run because it normally means better interest rates, fewer fees, and better terms and conditions on a
credit card or loan, which means more money in your pocket. You can request a free copy of your credit report
once each year, or you can join a free credit monitoring site like Credit Karma or Credit Sesame, which allows
you to keep on track of your credit history. Instead, bankers will look at how rapidly you rotate your
inventory, and the faster the better. Information is available on all UK limited companies, directors and
non-Limited companies. Disclaimer: This article is intended for informational purposes only and not as
advice. This solution can help you in two ways. Creditworthiness plays a major role in having your
applications approved. To protect your cash flow you need to trade with customers who will pay you on time;
waiting sometimes in vain to get paid impacts your own finances, and your overall business operations could
suffer. Find a cosigner. Our service team will assist you with any query or problem related to credit control
and credit management Tel:  Don't assume a large inventory represents collateral that can be readily pledged
against a loan. With that in mind, it makes a lot of sense to perform credit checks on each new customer to
satisfy yourself that they have the finances to pay you on time.


